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Welcome to Mello 2018

This is now the fourth large scale investor event under the
Mello name and the fifth one is only two months away. The
whole investment community appears to value these multi
networking events and they bring serious long-term investors
and quality growth companies under one roof in the most
efficient way possible.
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I have been investing for nearly four decades now and the
landscape has changed dramatically from newspaper columns
and teletext share prices all the way through to the superb
resources we have at our disposal today… not least many of
the data providers here at Mello 2018. However, I have always
maintained that meeting management and ‘looking under the
bonnet’ and ‘kicking the tyres’ of each company in which you see
potential is vitally important.
The City and Institutional holders always appear to have access
to directors whenever they required and certainly received results
presentations whereas to smaller individual investors, vital for
liquidity in stocks below the FTSE 350, never seemed to get the
same privilege. I wanted to change the way of convention so the
AGMs were not seen as our one and only hour to question the
management of the companies we actually owned.
In 2006, I decided that with a strong group of individual investors
it might be easier to show that a meeting with an organised
gathering of investors was a more efficient use of directors and
managers time. It developed further into regular monthly Mello
Monday investor dinners and company presentations. They
are still held every month in Beckenham where they started
and attract up to 80 regular dinner guest investors on the third
Monday every month except August.
Over the past 20 years I have also attended one day investor
shows and they are usually run by events and promotion
companies who, as commercial organisations, are attracted
to the speculative story stocks usually searching for minerals
and resources in far flung territories! My investor contacts all
preferred less speculation and more security, often in dividend
paying companies, so we were not served well by these events.
So Mello 2014 was the forerunner for the UKs Premier event for
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investors and is actually created and run by investors. We like to
think we know what you want and Mello 2018 will certainly be
the test of that.
The Mello team have certainly added a few new sessions and
new ideas but essentially, we have just tried to make it a little
larger, a little bit more easy to access every company and a
wider selection of quality presentations not to mention Keynote
Speakers who are always the best in the sectors they operate in.
This year we have the best fund managers over one year, three
year and five year periods. We cannot deliver better then that!
As ever all my hardworking team at Mello (Georgina, Richard,
Anne, George, Mark, Reuben and Scott) really hope that this will
be a successful and enjoyable two days for everyone involved.
Your comments and appreciation will help us to decide how we
improve further and we certainly look forward to seeing you all
again, hopefully on a long day of summer sunshine in Hever on
Thursday 14th June 2018.
Enjoy it all, but most importantly, ‘Invest in Good Company’.

Best wishes
David Stredder
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and Panelists

Gervais Williams

Judith MacKenzie

Peter Pereira Gray

Gervais Williams joined Miton Group
plc in 2011. He manages a number
of funds and trusts that aggregate
to over £1.5bn. He is also Senior
Executive Director at Miton Group plc.
His fund management career extends
over 30 years including 17 years at
Gartmore Group Ltd, where he was
head of UK Small Companies investing
in UK smaller companies and Irish
equities. Gervais is a member of the
AIM Advisory Council, chairman of
the Quoted Companies Alliance and
a board member of The Investment
Association. He is also on the EU
Taskforce reviewing why the number of
smaller IPOs has declined over recent
decades. Gervais Williams published
his first book ‘Slow Finance’ in the
autumn of 2011, and his second book
‘The Future is Small’ was published
in November 2014. His most recent
book ‘The Retreat of Globalisation’ was
published in December 2016. Gervais
was awarded Fund Manager of the
Year 2014 by What Investment.

Judith is a Partner of Downing LLP, an
investor in UK Smaller Companies.
Judith has been investing and involved
in Small Cap for over 20 years,
having been a Co-Fund Manager of the
Aberdeen Asset Growth Capital
Venture Capital Trusts and Partner at
Acuity Capital, the buy-out of
Small Company Funds from Electra
Partners. Judith is Head of Public
Equities, and is Manager of the flagship
and award winning Micro-cap
fund, MI Downing Micro Cap Growth,
and the Downing Strategic Micro Cap
Investment Trust. The philosophy that
Judith applies to investment in UK
micro cap investments is conviction
led, bottom up and more akin to a
private equity investment process than
traditional fund management.

Managing Partner and Chief Executive
Officer of the Investment Division of
the Wellcome Trust, the London based
global charitable foundation.
Peter joined the Wellcome Trust in
January 2001 and overseas a small team
managing Wellcome’s £23 billion multiasset, global investment portfolio.
Wellcome’s long term investment track
record, at almost 14% per annum is
the envy of most institutional investors.
Wellcome recently launched a Century
Bond to further support their mission.
In addition, Peter is Chair of both the
farming and land management business,
FarmCare Ltd, Premier Marinas Ltd, the
leading South Coast Marina operator.
Peter is also a Main Board Director of
the iQ Group, a joint venture between
Wellcome and Goldman Sachs. With
over 27,000 beds, it is one of the largest
privately held student housing portfolios
in the UK.
In a private capacity Peter is a member
of the management team of HRobotics
Ltd, the innovative UAV and data
management company and is Chair of
XPG Estates, a small south London
based residential developer.
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Victoria Stevens, CFA

Graham Neary

Lord John Lee

Victoria Stevens, CFA, joined Liontrust
in June 2015 as a partner and fund
manager. She is a member of the
Economic Advantage investment team
alongside Anthony Cross, Julian Fosh
and Matthew Tonge, co-managing
the Liontrust UK Smaller Companies
Fund and Liontrust UK Micro Cap
Fund. Victoria previously worked at the
growth company specialist broking
and advisory firm finnCap Ltd, latterly
as deputy head of corporate broking.
Prior to that, she worked as a senior
reporter and diary editor at the financial
newspaper City AM, having studied
Modern Languages at the University of
Oxford.

Graham Neary is a full-time investor
and independent analyst. He spent
seven years in the financial markets
in London both as an analyst and
as equity portfolio manager for
an international financial services
organisation. Afterwards, he spent a
year studying Mandarin in Northeast
China before returning and joining the
team with Paul Scott at Stockopedia.
He is a CFA charterholder, also
holding the Investment Management
Certificate and the STA Diploma in
Technical Analysis. He graduated in
mathematics from Trinity College,
Dublin.

John Lee was born in 1942 and
educated at William Hulme’s Grammar
School in Manchester. He entered the
House of Lords in 2006 and sits on the
Liberal Democrat benches. He is Chair
of the All-Party Parliamentary Tourism
Group. Lord Lee is a company director,
investor and financial journalist. He is
the Chairman of Wellington Market
Plc and a non-executive Director of
Emerson Developments (Holdings).
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Ken Wotton

Leon Boros

Paul Scott

Ken Wotton joined Livingbridge in
2007 as a quoted fund manager. He
is the Lead Fund Manager for the
quoted company investment activity.
Ken joined from Evolution Securities
where he spent two years in equity
research specialising in small cap
telecoms and technology stocks and
AIM market fundraisings. Prior to
that, he spent five years in the equity
research department of Commerzbank
Securities where he focused on the
pan-European telecoms sector. Ken
qualified as an ACA with KPMG in
London.

Leon Boros is a Chartered
Accountant who trained with Ernst &
Young and is a founding director of
Equity Strategies, a deal origination
corporate finance firm. He is an
active private investor and is an ISA
multi millionaire. He has achieved an
annualised return on his investments
of 18.5% p.a. over 25 years. His
investing style has a particular
emphasis on companies generating
high profit margins, strong cashflow
and high returns on tangible assets.

After training as an accountant, Paul
ran the finances of a retail chain for 8
years, leaving in 2002 to become a
professional small caps investor.
Paul writes (with Graham Neary) the
“Small Cap Value Report” on
Stockopedia.com, which is popular
with both private investors and city
professionals.
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Lucy Tarleton

Phil Oakley

Edward Page Croft, CFA

Lucy leads the IPO Origination and
business development of capital
markets opportunities for PwC in the
UK, supporting companies as they
navigate the IPO process and bringing
her knowledge and experience of
the London capital markets from her
previous roles at the London Stock
Exchange, Smith & Williamson and
PwC. Lucy is the co-author of IPO
Watch Europe, PwC’s survey reviewing
IPO trends across the European
capital markets. She is also PwC’s UK
spokesperson on IPOs and is widely
quoted in the UK media.

Phil Oakley was a professional share
analyst for 13 years working for leading
City institutions. He left the City to
educate private investors and spent 3
years as senior investment writer for
MoneyWeek magazine before joining
Sharescope.

Edward Page Croft, CFA, is the CEO
& founder of Stockopedia.com - the
award-winning stock selection &
portfolio analysis platform for individual
investors. Ed has a background in
asset management, having managed
ultra high net wealth private client
accounts at Goldman Sachs and
a family office. Ed is a committed
educator and regular keynote speaker
at investment conferences focusing
on the benefits of systematic investing
in countering common behavioural
biases.
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Alun Morris

Simon Charles

Ben Devons

Alun is a classic personality type
for a successful private investor: a
perfectionist engineer and cheapskate
who has found a new home in value
investing. As @MrContrarian he
writes a daily pre-open smallcap news
update. He has come to believe that
psychology and self knowledge are
as important as analytical skill. In a
nutshell: a value nut.

Simon is the head of Marriott Harrison
LLP’s corporate team and is a senior
corporate partner advising public
and private companies, NOMADs,
sponsors, brokers and private and
institutional investors. He handles
financings, restructurings, M&A,
admissions to AIM and the Main
Market, corporate governance and
Financial Services & Markets Act issues
including AIM and FCA investigations.
He regularly advises companies
and NOMADs on secondary equity
issues and IPOs. He has a particular
interest in resources and software and
technology companies and is a regular
contributor to the monthly AIM Journal.
Simon is ranked in Chambers and
Partners UK 2018 and recommended
in The Legal 500 UK 2017.

Ben is a senior corporate partner
practicing in a broad range of
corporate transactional work, including
M&A, fundraisings, private equity
and venture capital investments and
public market transactions, including
IPOs and secondary offerings. He
regularly acts for management teams,
corporations and institutional investors,
ranging from start-ups to multi-billion
dollar funds.
Ben is recommended in The Legal
500 UK 2017.
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Benedicte Philippon

Melwin Mehta

Jason Streets

Benedicte loves discovering people
and their stories. A Global Strategic
Marketing & Communication Expert
– and underwater explorer, she has
a track record in helping companies
develop positioning, sales and
marketing messaging that help them
connect with customers and prospects.
For over 20 years, Benedicte’s worked
with international teams, delivering
sales, marketing and training material to
improve the understanding of products
and services and the benefits they offer.
Being multilingual, she’s developed an
understanding of how culture affects
the language we use and how it affects
the understanding and interpretation of
a message. Getting the message right
prevents misunderstanding, mis-sold
products and ultimately protect your
profit margin.
After developing marketing and training
content and helping several international
businesses to communicate better she
decided 3 years ago to start her own
company to try and help more people
improve their communication skills and
reduce the stress in their business life.
Passionate about doing things simply
and better she strongly believes in
customer centric, down to earth service,
based on trust and integrity.

Melwin first began investing while
studying for an electrical engineering
degree in 1995. He started his
career at an investment magazine for
private investors and then worked
for the treasury department of a
large manufacturing company. This
experience gave him a ringside view
of how companies make decisions
on sales, production, and operations.
Since then he has worked for a private
equity firm, a family office and a hedge
fund, and has absorbed the slightly
different approaches of each.
He has always been a bottom-up
stock picker, particularly focusing on
small companies which can multiply
many times, with time and patience.
Melwin is a member of the CFA UK
Society of Investment Professionals
and holds the Investment Management
Certificate (IMC, UK). Outside of
work, he is conscious that British bees
are endangered and is involved in
saving them.

Jason Streets is an equity analyst at
Hardman & Co and covers clients in
the leisure sector.
Jason spent seven years on the
buyside, mostly at Kleinwort Benson,
before moving to become a leisure
analyst in 1993 with Charterhouse.
In 1997, after a brief spell at Hoare
Govett, he moved to UBS Warburg
still covering the leisure sector. Ranked
number one in the 2000 Extel survey,
he moved on to run both the Internet
(ranked number one in 2001) and
Media teams at UBS before taking on
a new challenge running the General
Financials team in 2003. In 2006
he joined Evolution to be head of
research while keeping his hand in
with the financials sector. In 2009 he
joined RBS Hoare Govett, initially to
cover leisure and then moving back to
financials when the business moved en
bloc to Jefferies. He stayed at Jefferies
for three years covering financials
before taking a career break in 2015.
Jason joined Hardman & Co in
2016. He has an MA in Law from the
University of Cambridge.
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Myron Hrycyk MBA

Richard Parris

Myron is a highly successful
independent executive leading his own
consultancy business specialising
in Business Change, Digital and IT
transformation, Advisory services
including GDPR.
A former FTSE 100 CIO and
Digital Director with extensive board
level experience and a successful
track record of “hands on” change
programme leadership for large and
small organisations. As a result his
clients have accelerated their business
transformation and performance.

Richard Parris is the Founder and
former Chairman & CEO of Intercede
Group plc. He currently serves on the
Board of Intercede as a non-executive
director.
Between 1992 and March 2018,
Richard led the Intercede Group
through all stages of its growth,
including raising seed capital, an IPO
on the London Alternative Investment
Market (AIM) in 2001, public company
fund raising, striking significant
OEM deals, opening successful US
operations, securing major partnerships
in the Middle East, managing investor
relationships over a 20-year period and
defending against vexatious patent and
trade mark litigations in the US.
Richard is an Anglo-American
technology entrepreneur who is
passionate about building great
companies, developing smart people
and creating value based on innovation
and excellence. He has extensive
experience in the cyber security industry
where he is a recognised expert in
strategic technology sales, business
development and technology innovation.
His special areas of interest include
cyber security, digital trust, identity
management, IOT and block chain.
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Exhibitors
Companies Exhibiting & Presenting on Thursday:

Companies Exhibiting and Presenting on Friday:

Aeorema
APC Technology
Beeks Financial Cloud
Belluscura
Cerillion
CloudCall
Coral Products *
Data Mine
First Flight Non-Exec Directors
Gama Aviation
Gaming Realms
HarbourVest
Hardman & Co
Image Scan Holdings
Kape Technologies
Mercia Technologies
National Milk Records
NEX Exchange *
Ober Private Clients
Parity
PCF Bank
PCI Pal
Pressure Technologies *
Primary Bid
Research Tree
Roma Capital
ShareScope
ShareSoc
SimplyBiz
SpreadEx
SRT Marine Systems
Stockopedia
VFS Legal
Vox Markets
Xpediator
Zoo Digital

1pm
Apollo Minerals
Belluscura
Caledonia Mining
Data Mine
First Flight Non-Exec Directors
Freelands Property Limited
HarbourVest
Ideagen
Inspiration Healthcare
Modern Water
Ober Private Clients
Odyssiant
Parity
Rotala
Salt Lake Potash
Sanderson
ShareScope
ShareSoc
Simply Biz
Stockopedia
Surgical Innovations
VFS Legal
Vox Markets
Xpediator

Companies Presenting (& not exhibiting):

* Companies with a stand and not presenting

Companies Presenting (& not exhibiting):

Alliance Pharma
Benchmark
New River Retail
N4 Pharma
PHI Strategy
Share Plc
SIGnet
Tracsis

AdEpt Telecom
Berkeley Energia
Marriott Harrison
Medaphor
Miton
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EXPERT RESEARCH THAT ALL CAN ACCESS IN A MIFID II WORLD

www.equitydevelopment.co.uk

F O R I N V E S TO R S

• Free access to company research notes written by experienced analysts
• Regular Private Investor Forums with direct exposure to quoted
companies’ management

• Recorded interviews with company executives, and the opportunity
to submit questions

• Our registered HNW investors have the opportunity to participate in
selected IPOs and equity placings

F O R G R OW T H C O M PA N I E S
Our research and marketing services will allow your investment proposition
to reach all investor classes. This will increase interest in your shares,
improve their trading liquidity and help you achieve your strategic ambitions
with a supportive share register and appropriate valuation.
We are active users of social media, commenting daily on company news,
share price moves, Directors’ Dealings, ED Research Notes & Events
@equity_research

FOR MORE INFORMATION, CONTACT US AT:

info@equitydevelopment.co.uk or call Hannah on 0207 065 2690
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Company Profiles

Xpediator
Xpediator is a well-established
international provider of freight
management services. The original
business, trading as “Delamode”,
was established in 1988 by Stephen Blyth (the Group’s Chief Executive
Officer), providing freight forwarding services in the UK. Today, the Group’s
International network of offices has grown and provides road, sea and air
freight services, together with logistics and warehousing in the UK and
Romania.
Xpediator has a strong presence in Central & Eastern Europe (CEE)
and the Baltic states. The Group currently employs over 600 people, with
operational headquarters in Braintree, Essex, and country offices in Bulgaria,
Lithuania, Latvia, Estonia, Macedonia, Montenegro, Moldova, Romania and
Serbia operating across a total of 31 sites.
The Group has three main business areas which are managed
autonomously on a day-to-day basis but directed centrally to cross-sell
services to the Group’s customer base:
• Freight forwarding: which trades under the Delamode, Benfleet, Regional
Express and EshopWedrop brands and specialises historically in the UK to
CEE routes
• Logistics and warehousing: which comprises distribution and logistics
hubs in the UK, Bulgaria and Romania and operates under the Delamode,
EMT and Pall-Ex brands
• Transport services: including bundled fuel and toll cards, predominantly
in Romania but also Serbia, Macedonia and Montenegro, trading under the
Affinity Transport Solutions brand.
2017 was a transformational year for the Group, during which it
successfully listed on AIM, raised an aggregate of £7.8 million in new
equity investment (before expenses) and completed the acquisition of three
complementary and earnings accretive businesses - EMT Logistics, Benfleet
Forwarding and Regional Express.
Xpediator is set to continue its strong growth during 2018, driven by
exposure to faster GDP growth in Central Eastern Europe and the Baltic
states; the growth of relatively new operations areas, such as EshopWedrop
and Pall-Ex; opening of new offices, warehouses and services; and, not
least, further acquisitions that will complement the group’s current service
proposition.

ShareScope
If you want to pick the best stocks,
pick the best investment software.
ShareScope and our web product SharePad have been voted UK’s Best
Investment Software by private investors for 16 years running.
Our easy-to-use investor tools and award-winning educational tutorials
provide everything you need to become a confident and successful investor.
Perform in-depth stock analysis in minutes and gain deeper insight into the
investment universe.
Many equity investors also buy funds to diversify their portfolios and many
trade via spread betting so we cover a wide range of instruments – stocks,
indices, funds, bonds, forex and commodities. Daily values for a historical
perspective, real time for placing trades.
We are an all-in-one investment research, trading and portfolio
management solution.
We are dedicated to helping our subscribers develop as investors and
traders. In Phil Oakley we have the UK’s finest investment writer. Phil’s
weekly articles and exclusive customer newsletter teach you all aspects of
stock analysis – we help you from the ground up.
In 2017, Phil was awarded the prestigious FT/Investors Chronicle Editor’s
Award for Services to Private Investors – an award won in 2015 by Martin
Stamp, Managing Director and company founder.
So come and see what award-winning investment software can do for you.
Take advantage of a three month subscription for just £25.
Win a day’s training with Phil Oakley
We are offering seven FREE tickets to an exclusive day’s training with
Phil Oakley. Learn Phil’s top tips for successful stock analysis in this small,
informal session. Visit the ShareScope stand to enter the draw.

Benchmark
Benchmark is a leading specialist
aquaculture company.
Our vision is to be the leading
global player in aquaculture genetics, advanced nutrition and health.
Through a global network of production, distribution and R&D capabilities,
Benchmark serves 1,000+ clients in more than 70 countries, including the
top worldwide aquaculture producers, and has leading market positions. For
the year ended 30 September 2017 Benchmark reported £140m revenues,
up 28% on the previous year and it employed 950 people.
Why aquaculture?
The global aquaculture market is growing strongly and has great potential.
Demand for sustainable protein is increasing and farmed fish offers a
nutritious, sustainable source. Growth at present is constrained by disease
and efficiency challenges.
Why Benchmark?
Benchmark has a broad range of products for all major aquaculture species,
aimed at increasing yield and qualitythrough improved health, high quality
genetics and optimum nutrition in the early production stages.
In addition, Benchmark has a pipeline of more than 60 products focused
on addressing some of the main challenges in the industry, such as sea lice
in salmon which costs the industry over $500m per year. The most recent
pipeline success is Benchmark’s next generation sea lice treatment which is
currently in field trials and is showing 100% efficacy.
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Stockopedia.com

Salt Lake Potash Limited

At Stockopedia.com we’ve a got
a clear mission: to help individual
investors beat the stock market. We’ve been doing this ever since we
launched our initial online service for UK investors in 2012 through simple,
academically proven methods applied at scale on big financial data. Since
then we’ve grown our coverage to over 80 stock exchanges around the
world, attracting more than ten thousand paying subscribers in 99 different
countries in the process. We’ve been acclaimed in the Financial Times, won
“Best Investment Software” at the Shares Awards and are ranked in the
top 3 services in the Investment Category on the independent reviews site
Trustpilot. Join the community online at www.stockopedia.com to learn more.

Salt Lake Potash Limited (SO4.AX/
SO4.L) is a dual listed ASX and AIM
mineral exploration company with
a focus on creating value from the Company’s Sulphate of Potash (SOP)
assets in Western Australia. Salt Lake Potash is developing the Goldfields
Salt Lakes Project (GSLP), which we plan to be the most sustainable, most
rewarding fertiliser project in the world. An initial 50,000tpa Demonstration
Plant will provide the template for a very large scale, very long life and
very economic project across the Company’s nine lake portfolio, delivering
premium, organic nutrients to the world’s farmers. A Scoping Study for a
400,000tpa SOP production facility estimated capital and operating costs
to be amongst the lowest for any proposed potash project worldwide.
Production of SOP is modelled to come from the conversion of potassium
salts harvested from the solar evaporation of brines. The brines will be
sourced from low cost trenches across the salt lakes and bores into deeper
aquifers. The large evaporation ponds will be constructed on-lake utilising an
insitu clay lining – a proven cost-effective method. Importantly, the Company
recently signed an Offtake Agreement with Mitsubishi Corporation providing
Mitsubishi with sales and offtake rights on up to 50% of the SOP production
from the proposed Demonstration Plant at the GSLP, for distribution into
Asia and Oceania and potentially other markets. Mitsubishi is one of the
world’s largest trading and investment enterprises and provides a strong
endorsement of the market outlook for SOP and also of our long-term plans
to supply these markets.

Vox Markets
Vox Markets is a free stock market resource which gives
the user live RNS alerts and unrivalled information about
the companies they follow. Described by the Financial
Times as the “Facebook for the Investment Community”,
Vox Markets is revolutionising the way companies engage
with heir shareholder base and the stock market at large.

SIGnet
Have you ever wanted to meet other investors with
interests similar to yours?
Do you find a complete lack of interest in
investment, or worse, in those around you?
Have you ever wished you could discuss issues
in investing with others who would understand the
issues and respond meaningfully with useful approaches and solutions?
Have you ever wished for a way of improving your skills as an investor that
doesn’t involve reading the press or a book?
Have you ever wondered how good an investor you are compared to
others?
If any of these questions apply to you then SIGnet is the one group for
private investors which sets out specifically to provide the opportunity to find
solutions to these questions.
SIGnet, or Serious Investor Groups network, has 24 local groups which
operate autonomously and meet regularly to present or discuss issues of
interest to the group members. Alongside is a central support that helps to
create new groups when there is sufficient demand. There is also a website
in which inputs from the groups are shown in a reserved members area.
Do ask if there is a group near to you, if there is and you want to join we
will ask the convenor of that group to contact you with a view to you joining
their group. You then have the opportunity to sample 2 meetings before
deciding to join. We want to place everyone but cannot guarantee it
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Gama Aviation Plc
Gama Aviation Plc
(LSE AIM:GMAA) is a
global business aviation services company that specialises in providing support
for individuals, corporations and government agencies (police, air ambulance,
defence, infrastructure); allowing them to deliver on the promises they make.
The Group has two divisions: Air and Ground. Air services include: aircraft
management, special mission support and charter; with Ground services
covering: base & line aircraft maintenance services, aircraft modification
design and installation and Fixed Base Operations (FBO).
The Group has recently welcomed Hutchison Whampoa as a strategic
investor and has recently raised £48 million through an equity placing. The
funds, to be used in 2018, will help to deliver further growth and meet the
Group’s ambition to become the global leader in business aviation services.
Financial highlights for year ending December 31st 2017 are:
- Revenue $207.4m (2016: $196.1m) up 5.8% on a constant currency basis
- Underlying total operating profit $18.7m (2016: $14.6m) up 28.3% on a
constant currency basis
- Net debt decreased by $6.4m to $13.0m (2016: $19.4m)
- Operating cash flow increased by $21.6m to $23.8m (2016: $2.2m)
- Current trading in line with management expectations; company well
placed to achieve its expectations for the current year
The Group’s CEO and Founder, Marwan Khalek will speak at 4pm on
Thursday 26th April. Please also see: https://www.gamaaviation.com/
investors or drop by our stand within the exhibition hall.

1pm plc

First Flight

1pm plc, founded in 2000 and floated
on AIM in 2006, is a non-bank,
alternative finance provider, accredited
by the FCA, focussed on providing
finance for UK SMEs. Following a successful buy-and-build strategy
over the past three years, the group now provides business-critical Asset,
Vehicle, Loan and Invoice finance. The group operates a hybrid model,
either lending on its own balance sheet or broking-on to other lenders
depending on credit criteria and price. The group currently comprises 8
locations and 170 employees with a lending book of £130m and dealing
with over 16,000 SMEs. Market guidance for the financial year ending 31
May 2018 is revenue of £29.4m and profit before tax of £7.8m. The group
has consistently met all its growth targets in recent years, is delivering its
strategy and pays a dividend.

First Flight specialise in providing
Chairs and Non-Exec Directors to a
wide range of SME, Growth and AIM
companies. We give expert advice to clients about what they should require
from their Non-Execs in terms of experience, remuneration, expertise, softer
skills, corporate governance knowledge, independence and diversity.

AdEPT Telecom plc
AdEPT Telecom plc supply services to about 15,000
customers across the UK including worldwide and
national companies, over 100 Local Councils and
Central Government departments. We specialise in
specific vertical markets: health, public sector and
business centres. Around 70% of Private Hospitals in
London and over 200 Business Centre’s use our services.
Over the last 2 years we have transformed ourselves from a Telecoms
company into a managed service company for IT, Unified communications,
connectivity and voice. Our revenues are 70% managed services and 30%
calls and lines. Our revenue is over 80% recurring.
Some idea of our scale:• We filter over 1 billion web requests per day.
• We have over 1 million Office 365 users: one of the largest single
deployments anywhere in the world.
• We are Chief Technology Partner to the London Grid for Learning and
provide over 50 bespoke education apps to 2 million plus users from our
data centre in Orpington.
Our Unified Communication solutions utilise world-leading Avaya Aura
technology integrated with a range of Contact Management systems, and
our hosted telephony solution: Nebula.
The adoption of cloud technology means that we are increasingly
supporting products supplied from our data centres rather than on-site.
We are seeing many companies opt for a private cloud solution where only
their systems sit on their identifiable equipment. Others are happy to share
servers (public cloud).
The requirement for faster bandwidth is being driven by the increased
use of the cloud, video and online gaming. If your network connectivity is
over three years old then it is almost certain that we can provide you a new
connection that is better, faster and cheaper.

APC Technology Group plc
Over the last three decades, APC
Technology Group plc has been providing
the design, specification and distribution
of specialist electronic components and systems, lighting technologies
and connectivity products. As a trusted supplier of reliable, high quality and
advanced technologies the company has built long-standing relationships
with customers in hard to penetrate markets including defence, aerospace,
oil and gas, finance, broadcast, commercial real estate and logistics.

HarbourVest Global Private Equity
HarbourVest Global Private Equity
Limited (“HVPE” or the “Company”)
is a London listed, FTSE 250 private
equity investment company with
assets of $1.7 billion (at 28 February 2018) and a market capitalisation of
approximately £1.0 billion (ticker: HVPE). HVPE invests in private companies
and portfolios of private companies through funds managed by HarbourVest
Partners, an innovative global private markets asset manager with more than
35 years of experience. HVPE is designed to offer shareholders long‐term
capital appreciation by investing in a private equity portfolio diversified
by geography, strategy, stage of investment, vintage year, and sector. By
following a consistent and proven investment strategy, HVPE has delivered
steady and robust NAV growth and has outperformed the public markets as
measured by the FTSE All‐World Total Return (TR) index.

Gaming Realms
Gaming Realms is
an award-winning
developer, publisher and licensor of innovative real money and social games
for mobile, with operations in the UK, U.S and Canada. The Company is
focused on maximising shareholder value by capitalising on its unique
entertainment-based mobile games and advanced proprietary platform.
Founded by the management team behind Foxy Bingo, which successfully
sold in 2009 for £96M, the strategy is based on growing the business by
developing and hosting popular games on its proprietary platform, strategic
partnerships with media and gaming companies and licensing its games on
an international scale.
The business has 3 parts:
Real Money Gaming
Operated by our Guernsey based team, our award winning proprietary
games platform, Grizzly, hosts a wide range of creative and immersive
content generated by our London team and based on our Slingo games
format. Our real money gaming is licensed in Alderney and by the UK
Gambling Commission.
Licensing
Our licensing division delivers technology which allows our leading content,
‘Slingo Originals’, to be licensed into adjacent markets globally and across
multiple gaming and merchandise categories, which include lotteries, gaming
machines, social slots and casual game web portals. Major licensees to date
include Caesars, Rush Street Gaming, Pala Casinos, Electronic Arts, IGT,
Scientific Games, and Zynga Inc, as well as more UK based operators such
as Gala, William Hill and 888.
Social Gaming
Gaming Realms’ social gaming division operates through the Company’s
subsidiary Blastworks Inc. which produces, markets and licenses free-to-play
games. In 2017 the Company also launched the Slingo Arcade app where
its Slingo games are re-purposed for a social media audience.
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Caledonia Mining Corporation plc

Belluscura

Caledonia is the premier
Zimbabwe recovery story in
London. It operates the Blanket
mine in Zimbabwe which is forecast to produce between 55-59koz gold
in 2018, after record annual production from the mine of 56.1koz in 2017
(All-In-Sustaining-Cost ~$800/oz). The mine is expanding (fully funded,
no debt) to over 80koz by 2021 through the construction of a new “Central
Shaft” which is already over 1km deep. After the expansion, the mine is set
to produce over 80koz gold at low cash costs (~$500/oz).
Caledonia pays a dividend (and has been since 2013, currently yielding
4%). Caledonia has cash in the bank ($12m) and has operated problem
free in Zimbabwe for the past 10 years.
We believe this is a real growth story and very well placed to take
advantage of an improving political situation in country. As the expansion
at Blanket is completed, Caledonia will have plenty of opportunity to grow
its cash pile and could choose to improve its dividend, take part in corporate
M&A or begin share buybacks.

Belluscura is an English company
founded on the principle of
improving healthcare by making it both more affordable and more available,
focusing on key technology improvement opportunities within various
treatment fields.
We are currently driving the regulatory clearance and launch of two
products in development, the CURVTM Portable Oxygen Concentrator (POC)
and the SNAP IIITM Level of Consciousness Monitor (LOC).
The CURVTM, when it launches early next year, will be the lightest, quietest,
and most energy efficient modular POC in the world! POC’s are prescribed
to patients suffering from chronic obstructive pulmonary diseases like
emphysema or hypoxia conditions such as altitude sickness. Our patented
and patent pending modular POC allows a patient to start with a lightweight
“base” model, later expanding the capabilities of the CURV as prescribed
by a physician over time, avoiding the cost of purchasing a whole new POC.
The global POC market is expected to grow from £1.1bn to over £2bn by
2024 (CAGR 10%).
The new SNAP IIITM is an operating prototype that is one-tenth the volume
and cost of the commercially successful SNAP IITM LOC used in surgeries
and previously sold by Stryker Corporation. The reduced cost and size
should present significant new market opportunities, including potential
sleep applications for the patented technology.
To date we have raised £4.4m privately. We now require additional funding
to be in a strong position to launch the products to market. Belluscura has
received EIS Advance Assurance.

Cerillion
Established in 1999, following a
management buy-out from Logica,
Cerillion develops, installs and supports billing, charging and customer
relationship (“CRM”) solutions, predominantly to the telecoms market.
The business has a global customer base across over 40 countries
that rely on its in-house developed solutions to provide critical functions.
Customers include Cable & Wireless, Tele2, 3, KDDI, MTN, Batelco,
Proximus and Manx Telecom, and relationships are typically long.
Cerillion’s addressable market is growing, driven by technological and
regulatory change, and the Directors intend to continue to the Company’s
expansion within its core telecoms market, as well as to leverage Cerillion’s
newer offering, a cloud-based billing platform, into new sectors.
The Company joined AIM in March 2016, and is led by its founder and CEO,
Louis Hall. Louis has over 25 years’ experience in the software industry.

Coral Products plc
Coral Products PLC are a manufacturer
and distributor of plastic injection,
extruded and blow moulded products
into a diverse range of sectors,
including food packaging, personal
care, household, healthcare, automotive, telecoms and rail. The Group have
operations in the UK with manufacturing facilities in Haydock, Merseyside,
and Wythenshawe, Greater Manchester and distribution facility in Hyde,
Greater Manchester.
By developing innovative plastic moulded products, providing excellent
customer service and through its hard-working employees, Coral Products
continues to restructure its markets to be able to create growth and value
for its shareholders.
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Berkeley Energia
Berkeley Energia is a
high impact, clean energy
company focused on bringing its wholly owned Salamanca mine in Spain
into production. This low-capital, low-operating cost uranium project is being
developed in an historic mining area about three hours west of Madrid,
Spain. Final detailed project reviews are underway as the Company counts
down to the commencement of construction.
The project continues to receive strong support among key stakeholders
in Spain, reflecting the growing awareness of the benefits the investment
will bring to a community that is experiencing some of the highest levels
of unemployment in the European Union. The mine is also a strategic
development for security of supply, with Europe consuming ~25% of the
world’s uranium production for the generation of electricity, but having little
domestic production.
Uranium production cuts have been announced at some of the world’s
largest uranium mines, which are likely to result in a reduction in primary
mine production this year. The Salamanca mine, is the only major uranium
mine to be in construction in the world this year and is scheduled to reach
production in 2019 as the market enters the long awaited supply/demand
deficit that industry experts have called both fundamental and unavoidable.
Salamanca is currently the stand out uranium development project globally.

PCI-Pal Plc

ShareSoc

PCI Pal is a specialist provider of
secure payment solutions for contact
centres and businesses taking
Cardholder Not Present (CNP) payments. PCI Pal’s globally accessible cloud
platform empowers organisations to take payments securely without bringing
their environments into scope of the Payment Card Industry Data Security
Standard and other card payment data security rules and regulations.
With the entire product portfolio served from PCI Pal’s cloud environment,
integrations with existing telephony, payment, and desktop environments
are simple, fast, and light-touch, ensuring no degradation of service while
achieving security and GDPR compliance.
The key growth strategy is to integrate with world class re-sellers such as
8 x 8 New Voice Media and Genesys; benefitting from the resellers existing
market presence and sales strength.
Existing clients include international brands such as Ikea, DHL and Belron
(formerly Autoglass) who wish to protect their reputations from Cyber
security attacks and data breaches.
The business floated on AIM in 2000. In 2016, the company sold its
other business interests to focus exclusively on the credit card security
opportunity. It changed its name at the same time to reflect this strategy. In
2018, it raised £5m to accelerate its development of the American market.
Well publicised data breaches at Experian and Talk Talk, and the effect
on reputation and stock market valuations, mean that more businesses are
finding budget to prioritise PCI compliance.
PCI Pal currently has 39 employees and offices in London, Ipswich (UK)
and Charlotte NC (USA). For more information visit www.pcipal.com or follow
the team on Twitter: https://twitter.com/PCIPAL

ShareSoc is a not-for-profit membership
organisation, created by investors
for investors. Our aim is to help you
become better investors in the stock market and ensure you are treated
fairly. We do this by:
• Providing direct access to Directors of growth companies
• Enabling you to network with our community of like-minded people
• Providing education and information
• Lobbying for your shareholder rights with Government and Regulators
• Campaigning against companies that treat you badly
We already have thousands of members – so come and join us – its time
you stopped missing out.

Pressure Technologies
Pressure Technologies was founded
on its leading market position as
a designer and manufacturer of
high pressure components and systems serving the global energy, defence,
and industrial gases markets. Today it continues to serve those markets from
a broader engineering base with specialist precision engineering businesses
and has a worldwide presence in alternative energy as a global leader in
biogas upgrading.
Our vision is to build a Group that is globally recognised within our markets as
the leading provider of pressure containment and control products and services
to customers who operate in highly-demanding, safety-critical environments
where the consequences of product failure could be catastrophic.
We have four divisions within the group, three are Manufacturing, serving
oil and gas, defence and industrial gases and one is Contracting, serving
alternative energy. All of our businesses are world class, with niche
specialisms and technical capability, supported through ongoing investment
programmes in skills, technology and capital equipment.
We work in close collaboration with our customers who often require
unique solutions from us developing and manufacturing highly engineered
products for harsh operating environments. We capitalise on our unrivalled
120 years of engineering heritage, by hiring and developing highly skilled
craftsmen and design engineers who have the creativity and ingenuity
required to solve complex design and manufacturing challenges. This
differentiates us from our competitors and we are committed to continuously
investing in our people and technologies to keep us at the forefront
engineering excellence.

Spreadex
Spreadex has been at the forefront of
the financial spread betting industry
since 1999.
Best Spread Betting Provider 2018
In March 2018 Spreadex was recognised as the Best Spread Betting
Provider 2018 at the prestigious City of London Wealth Management
Awards. The winners were decided by a survey of over 40,000 private
investors and attendees included financial heavyweights such as Halifax and
Barclays.
What can I trade?
The firm has built a strong offering across spread betting industry staples
such as indices, FX, commodities, rates, options and equities.
Spreadex has differentiated itself by providing a leading small cap trading
service (down to a market capitalisation of £1m).
Trading technology
The company has developed a proprietary trading platform with numerous
sophisticated features such as:
• Automated chart pattern recognition
• Price Alerts by text, push or email
• Trade via Charts
• Advanced Orders including Force Opens
Industry-leading customer service
Spreadex has a formidable reputation for providing clients with class-leading
customer service. Its clients have given Spreadex a 5 out of 5 rating on
Trustpilot from over 320 reviews and the firm won the Investment Trends
Award for Best Customer Service in 2013, 2014, 2015 & 2017.
Risk warning
All trading involves risk.Losses can exceed deposit.

Marriott Harrison
Marriott Harrison LLP is an
experienced and specialist
firm of solicitors in the City
of London which advises businesses on their legal requirements. They
represent investors, companies, directors and intermediaries on a wide
range of legal matters including corporate governance, directors’ duties
and shareholders’ rights and remedies. M&A, debt and equity fundraisings
and investments account for a significant proportion of the firm’s work. It
is ranked by independent legal directories and many of its solicitors are
recommended by them in their chosen practice areas.
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Sanderson Group

PrimaryBid

Innovative Technology Solutions
Sanderson Group plc is a publiclyowned UK provider of software
solutions and IT services. We supply innovative, market-focused solutions to
the retail, manufacturing, wholesale distribution and logistics sectors.
Highly experienced in the markets we serve, we forge long-term
relationships with our customers. This allows us to consistently deliver
real business benefit and help our customers achieve rapid return on their
investment in IT.
Established in 1983, Sanderson has a multi-million pound turnover and
a track record of profitable trading. We strive to be the best in our chosen
fields and achieve market leadership through the quality of our products,
people and services.
Robust Business Model & Progressive Dividend Policy
Sanderson has a strong business model with pre-contracted recurring
revenues representing around 55% of total revenue. This recurring revenue
stream results in more predictable cash generation which, in turn, supports
the Board’s progressive dividend policy.
Organic & Acquisition-Led Growth
The Group’s industry knowledge, proven revenue model, track record, and
acquisition experience, gives Sanderson the confidence that it is well placed
to deliver both organic and acquisition-led growth in the future. The Board
remains focused on continuing to deliver growth, ‘on-target’ results, strong
cash generation and a robust balance sheet, thereby enhancing earnings
and further increasing shareholder value.

PrimaryBid provides private
investors access to new share
placings from listed companies, at
the same discount as institutions, delivering open access regardless of the
size of their investment.
This innovative regulated platform includes a website and smartphone app,
which automates the aggregation of retail demand, connecting the large pool of
active private investors to be connected with companies seeking to raise capital.
Fundraises for listed companies have typically only been accessible by
institutional investors, frustrating private investors who are missing out on
the typical discounted prices offered for such transactions.
Listed companies want to engage their private investor shareholders,
however, they are often hampered by the lack of an efficient method to do so.
Retail investors play an important role in the market. Compared to
institutional investors, they tend to hold their stocks for longer which can
dampen price volatility.
The management team behind PrimaryBid has a breadth of knowledge
and expertise in the capital markets, technology and marketing, which has
enabled the team to transform the traditional fundraising process. The
investor is put at the heart of a streamlined, highly efficient, digital platform
while maintaining a regulatory robust compliant framework, necessary in the
highly- regulated capital markets environment.
More than £56m has been sourced via the award winning investment
platform and recent offers have closed within hours, with offers being
promoted to hundreds of thousands of private investors.
It’s free to join, with no commission payable, just visit www.primarybid.com
and create your account.

Research Tree
Research Tree helps private investors, institutions,
research providers and listed companies by improving
investor access to quality investment research, leading
to a better informed share register and a better
informed market.
We aggregate research from most of the key city
analysts in the small and midcap end of the market and offer research on
over 80% of listed UK equities. Our tiered subscription means we cater for
Institutions, High Net Worth investors and the wider private investor community.

The MI Discretionary Unit Fund
The MI Discretionary Unit Fund is a UK
domiciled UCITS scheme investing in UK
Smaller Companies. This open-ended fund
invests in small but high-quality British companies, particularly those that
are under-researched and over-looked by mainstream institutional investors.
The fund was born in 1963 and over the last 54 years, the fund’s NAV
(after expenses) has grown 900 times -- reminding investors that long-term
patient investing really works.
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Roma Capital
Roma Capital is an innovative
private-equity led investment
platform focused on property
development and investment in Greater London and the Home Counties.
We are investor focused. Our investments are designed to preserve
and grow our investors capital, and contribute to overall economic growth.
We seek to create positive economic impact and long-term value for our
investors and the communities in which we work. We do this by using
extraordinary people and flexible capital to help developments succeed and
for communities to develop and strengthen. We commit our balance sheet
and always co-invest with our investors.
When you partner with Roma Capital, you benefit from the breadth
and expertise of the entire firm. We work closely with the investors in
our development and investment projects to provide innovative financial
solutions and investment vehicles that best fit their respective needs. We
fulfill our mission one investor at a time, one company at a time—and we do
this as one integrated firm with a global outlook.

Kape Technologies

Parity Group

Kape Technologies plc (AIM: KAPE) is a cybersecurity
company focused on helping consumers around the world
to have a better experience and greater protection in their
digital life, with a team of over 350 people across seven
locations worldwide.
Kape owns, develops and acquires software solutions for consumers in
the cybersecurity space, targeting users globally. The Company utilises its
proprietary digital distribution technology to optimise its reach and maximise
‘own’ product sales, as well as creating a superb user experience. Kape’s
products provide online security and privacy.
The B2C cybersecurity market represents an exciting opportunity for Kape,
with the addressable market for personal digital safety estimated to be worth
$10 billion in 2018. To capitalise on this opportunity, Kape has a growth
strategy focused on ongoing R&D investment supported by complementary
acquisitions to expand and develop the Company’s core product stack. In
addition to this, Kape is maximising the opportunities to cross-sell and upsell across its product stack and user base as well as eventually developing
a holistic cybersecurity solution for its customers.
The Company also continues to focus on accelerating SaaS adoption to
generate increased recurring revenues which in turn, enhances earnings
visibility.
Kape’s vision is to provide online autonomy for a secure and accessible
personal digital life.

Parity Group enables people led, technology
driven change
Parity drives digital transformation through consultancy, technology and
people solutions. It helps customers transform the way they deliver their
services to improve speed, efficiency and effectiveness. Its distinctive,
integrated offering combines:
• The consulting business which has secured large ongoing contracts at
higher margins which we have now focussed on dynamic, high growth services
• The recruitment business which provides access to high-calibre and hardto-find expertise direct to clients and for Parity managed projects
Parity Consultancy Services:
Helping clients to make the best use of technology to inform better decision making
This division is focused on successful project delivery driven by senior
industry-experienced consultants. They guide development of data strategy and
deliver data solutions which generate competitive advantage by closing the gap
between information and insight, enabling more effective decision making.
Parity Professionals:
Helping clients to recruit the best people to deliver real benefit to your business
This division provides targeted recruitment of temporary and permanent
professionals to support IT and business change programmes. They ensure
clients have both the capacity and capability to transform organisational
performance in high growth and rapidly evolving markets.
Group:
By aligning both divisions, Parity provides an attractive combination of trusted
consultancy advice with access to the best delivery expertise. When necessary,
we supplement our industry and technology specialists with access to the
broader contractor market through Parity Professionals. As a client-centric
organisation, this enables us to fulfil clients’ needs through a broad range of
services ensuring Parity remains innovative, flexible and very scalable.
www.parity.net | www.parityconsultancyservices.co.uk
www.parityprofessionals.co.uk

Ideagen
Ideagen is a UK company quoted
on the London Stock Exchange AIM
market (Ticker: IDEA.LN).
It provides quality, safety, audit, performance and risk management
software and expertise and has operations in the UK, the European Union,
the United States, Middle East and Southeast Asia.
With an excellent portfolio of software products, Ideagen helps the world’s
leading brands to improve operational efficiency, strengthen compliance
and oversight and anticipate and manage every detail of risk. This enables
organisations to reduce costs and improve efficiency.
The Group has a customer base of over 3,000 organisations using the
Ideagen suite of products, including many blue-chip names such as BAE
Systems, Emirates, Shell and the European Central Bank as well as 150
hospitals in the UK and US.
What sets Ideagen apart?
Ownership - UK AIM public listed company - Ideagen PLC - IDEA
Accreditations - ISO 9001:2015; 14001 & 27001 certified
Employees - Over 380 employees and a global Partner Network
Customers - 3,000 companies using the Ideagen suite of products globally
Support - Based in the UK and US, we provide 24/7 support
1993 - Year of formation

National Milk Records
National Milk Records plc (“NMR”) is a
leading UK agri-business that supplies
management information services to UK
dairy farmers, processors and supermarkets.
Through a team of self-employed milk-recorders, the Company collects
and tests milk samples for approximately 50 per cent of the UK’s two
million dairy cows. The data collected provides farmers with information on
milk quality, yield, fertility and disease and helps to inform farmer’s decision
making processes. Data is also aggregated and supplied to supermarkets to
provide the required information for food provenance schemes.
NMR’s laboratories provide payment and disease testing services for
all of Britain’s milk processors, while running national statutory testing
programmes on behalf of DEFRA and the Foods Standards Agency.
The Group also operates Nordic Star, a key player in the animal
identification sector. Its primary focus is on ear tagging, however, it also
supplies a ‘Tag and Test’ product for livestock business and aims to utilise
the Company’s knowledge in the dairy sector to build service provision in the
red meat sector.
With NMR’s understanding of the UK dairy sector, it has developed
genomics testing used to speed up the genetic progress of herds, evaluating
production, health and fertility, which farmers can use to optimise their herds.
NMR has a strong and proven Board of Directors, and has a clear, defined
growth strategy aimed at propelling the business forward.
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N4 Pharma

Inspiration Healthcare Group

N4 Pharma (N4P:AIM) is a specialist
pharmaceutical company formed in 2014 and
floated on the AIM market in 2016 with two
separate divisions. The first division is focused on reformulation of generic
drugs, the second division is a novel delivery system for cancer vaccines and
therapeutics.
It’s lead generic product is a reformulation of Viagra to produce rapid
onset and longer duration of the drug. Its lead vaccine system is called
nuvec which is a novel delivery system for DNA and mRNA vaccines and
therapeutics
The Sildenafil reformulation is about to enter human clinical proof of
concept trials and the results will be presented to the FDA for regulatory
guidance on the scope of the clinical trial required.
N4’s a novel mesoporous silica nanoparticle, called nuvec ®, is a delivery
system for vaccines and therapeutics which use nucleic acids, initially
focusing on DNA and RNA treatments for oncology and infectious diseases.
Nuvec® has a unique spiky design which significantly increases the surface
area of the particles and allows DNA or RNA to attach to these spikes in
sufficient amounts to deliver the required treatment dose. These spikes help
protect the nucleic acid from degradation due to exposure to nuclease and
experiments have already shown the ability for nuvec® to achieve excellent
cellular transfection and evidence of a good potential immune response.

Inspiration Healthcare Group plc is a global
supplier of medical technology for critical
care, operating theatre and home healthcare
applications. Our mission is to provide
high quality innovative products to patients and caregivers around the
world that help to improve patient outcomes and efficiencies of healthcare
organisations with patient focused customer service and technical support.
Our own brand of critical care solutions span non-invasive respiratory
management, thermoregulation for newborns through to patient warming
for in the operating theatre, whilst our distribution business in the UK and
Ireland also supplies solutions to support specialised surgical procedures
and infusion therapies.
Inspiration Healthcare branded products are available in over 50 countries.
Our success has been built on continuous innovation, excellent customer
service and an inherent commitment to improving patient outcomes, working
in close collaboration with key opinion leaders and stakeholders in the
clinical community across the globe.
Inspiration Healthcare is research driven, outcome changing, and proud to
put the patient first.

NewRiver REIT
NewRiver REIT plc (ticker: NRR) is a premium
listed REIT on the London Stock Exchange
and a constituent of the FTSE 250 and EPRA
indices. The Company is a specialist real estate
investor, asset manager and developer focused solely on the UK retail and
leisure sector.
Founded in 2009, NewRiver is one of the UK’s largest owner/managers
of convenience-led community shopping centres with a property portfolio of
£1.3 billion principally comprising 33 UK wide shopping centres together
with further nationwide retail and leisure assets. The portfolio totals 8 million
sq. ft. with over 2,000 occupiers, an annual footfall of 150 million and a retail
occupancy rate of 97 per cent.

PCF Group
PCF Group plc is the AIM-listed
parent company of the specialist
bank, PCF Bank. PCF Bank offers
retail savings products for individuals and lending products for consumers
and businesses to finance motor vehicles, plant and equipment. The
Group has a track record of strong financial performance and an efficient
and scalable business model, with significant room to grow. Utilising its
technologically advanced platform, the Bank provides both depositors and
borrowers with a high level of service and a straightforward, simple range of
products tailored to suit their needs.
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MedaPhor
MedaPhor (AIM: MED), the intelligent
ultrasound software and simulation
company, develops artificial intelligencebased clinical image analysis software tools, augmented reality-based
needle guidance software and advanced hi-fidelity haptic and manikin-based
training simulators for medical practitioners. The company is based in Cardiff
and Oxford in the UK and Atlanta in the US.

Mercia
Mercia is a leading UK technology
investor with a particular emphasis on the
Midlands, North of England and Scotland.
We focus on high growth sectors leveraging the team’s deep expertise
across four fields including Digital & Digital entertainment;
Software & the Internet;
Electronics, Materials, Manufacturing & Engineering;
Life sciences & Biosciences.
Mercia’s ‘Complete Capital’ model nurtures businesses using SEIS, EIS
and third party funds, providing investments of £50k - £5.0m supported
by a team of highly experienced sector specialists who provide hands-on
support and guidance. As these early-stage businesses develop, Mercia is
then able to deploy capital from its own balance sheet to further develop the
‘Emerging Stars’.
As sector specialists, our team members have been directly involved
in financing, building and managing companies for many years. The team
works extensively with each portfolio company to build and scale, each
businesses and ultimately deliver shareholder returns over time.
If you would like to know more about how Mercia can help your
businesses then please call the team today on Tel: +44 (0) 330 223 1430
or email info@merciatech.co.uk

Hardman & Co

Modern Water

Hardman & Co is a rapidly growing,
innovative corporate research &
consultancy business. Our unique organisational structure is designed to
address the challenges facing ambitious companies in this country, including
the ability to develop an informed and supportive shareholder base.
We are highly knowledgeable about the risks and rewards of investing in
growth companies; this allows us to provide creative solutions and targeted
initiatives.
Because we understand how to research, analyse and value businesses
of all sizes across all major sectors, we can illuminate the inherent value in
these companies.
• Our clients are public and private businesses as well as fund managers,
ranging from start ups up to £2 billion+ market cap companies.
• Our research is distributed to all parts of the investment community, and by
analysing the readership statistics we help identify potential new investors.
• Our network of sophisticated and professional contacts across the UK is
growing rapidly. These relationships allow us to organise events to ensure
that our companies have the opportunity to meet our network face-to-face
at investor forums or group meetings.
The demand for our expertise is growing. In the last two years we have
established a high profile as a provider of EIS reviews. We also recently
introduced two services in response to client demand — private company
valuations and commercial due diligence for bond listings. In addition, we will
shortly be launching an IHT planning service to help financial advisers select
the most appropriate products for clients.

Modern Water provides more effective
technologies for the purification, recycling
and repurposing of water in a wide-range of
industrial and municipal applications.
Modern Water plc (MWG) was admitted to the AIM market in 2007. Since
then, following £20 million spent on research and development the company
has created a portfolio of 105 patents related to water treatment technology,
which are now being successfully commercialised.
MWG has two stand-alone operating divisions: the Membrane Processes
Division and the Monitoring Division.
The Membrane Processes Division, managed from the head office in
Guildford, UK, has developed patented processes for use in treating
industrial waste water and in desalination. Demand for its products is gaining
momentum with the first licence sales achieved in India and China in 2017.
The Monitoring Division is based and managed in New Castle, Delaware,
USA. It develops and supplies analytical instruments and technologies for
monitoring toxicity, trace/heavy metals and environmental contaminants in
water, soil and industrial process streams.
Over the last century water use has grown at twice the rate of the
population leading to huge areas of water scarcity around the world. Two
thirds of the global population live in water stressed regions. As a result,
significant growth opportunities exist for companies in the waste water
treatment industry as governments around the globe pass legislation forcing
industries to clean and re-use water in their operations.
Through its proprietary, innovative technologies, Modern Water is able
to supply industry with the means to treat its water and waste water
more effectively, and with greater energy efficiency, than conventional
technologies. Its systems are cleaner, greener and cheaper than traditional
technologies.
Modern Water is pleased to be exhibiting and presenting at Mello 2018.
Simon Humphrey, CEO and Stephen Heaps, FD would be delighted to meet
you and explain further the investment case for the company and its future
development plans.

NEX Exchange
REACH INVESTORS, RAISE CAPITAL
We are a stock exchange offering companies and
investors the opportunity to meet each other in a
simple and well-regulated environment. We give
companies of all sizes, from micro- to mid-caps, access to a public quote
or a fully regulated listing. And for investors, we offer access to a range of
dynamic, small and medium sized companies.
At NEX Exchange our goal is straightforward: we want to put investors
in touch with investment opportunities and help businesses attract new
capital. Investors can trade through UK stockbrokers who offer advisory,
discretionary or execution only services. It’s also possible to trade online
using your online brokerage account.
As a fully regulated UK stock exchange, government tax incentives are
also available to investors. NEX Exchange securities are eligible for inclusion
in SIPPs and ISAs and transactions over the market are exempt from stamp
duty. Growth Market securities may also be eligible for EIS, SEIS status
and inheritance tax relief. And investors that benefit from income tax relief
on a subscription for shares in a NEX Exchange Growth Market company
may also be entitled to an exemption or deferral of capital gains tax on the
disposal of the shares.
We’re home to exciting brands like English wine producer, Chapel Down
Wines and breweries such as Shepherd Neame, Adnams and Daniel
Thwaites and well as early stage, entrepreneurial companies. We were also
one of the first exchange to give investors access to fintech, blockchain and
cryptocurrency focused companies like Coinsilium Group and Kryptonite 1
but we’re also home to companies from all sectors. So if you’re interested in
finding out more about how we can help your company raise capital or the
investment opportunities on our market visit www.nexexchange.com or get in
touch at enquiries@nexexchange.com.

Ober Private Clients
Ober Private Clients is a private equity
investment house offering our clients a range of
exclusive investment opportunities that qualify
under the Enterprise Investment Scheme (“EIS”).
Each year we stringently scrutinise more than
500 potential investment companies referred to us via an ever-expanding
referral base. Following a detailed due diligence progress, we reject the large
majority of the companies and typically only accept between 10 and 12 per
annum that meet our selection criteria. Our primary focus is on reducing risk,
which we strive to achieve through a combination of strategies, including
our investor-focussed structuring mechanisms. At the same we look
to outperform the market and offer attractive upside, as part of which
our investors’ returns are never capped. In line with our ultimate goal of
delivering the best possible return to investors, and our confidence in our
track record and ability, we uniquely don’t charge any annual fees and our
performance fees are only payable if the investor at least doubles their
money, the calculation of which ignores any of the investor’s tax reliefs. It
is our firm belief that we have offer a rare and special quality within the
investment sector, by truly aligning our interests with those of our investors,
whereby we only profit when they do. As we look to take on more clients
over the coming months, before reaching full capacity, we are delighted to
present four of our exclusive EIS investment opportunities here at Mello.
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SRT Marine Systems plc
SRT Marine Systems plc (SRT) is a global
leader in the development and supply of
technologies, products and systems that
deliver maritime domain awareness. Our solutions enhance maritime security,
safety, management and efficiency across the entire marine domain from
waterways, ports and infrastructure to coasts and the open ocean.
We have delivered maritime monitoring and management projects of
all sizes, from a single port to a fully integrated national system providing
continuous real time monitoring of large EEZ territories and tens of
thousands of vessels of all types and sizes.
Since our foundation in 1987, SRT has been a global leader and innovator
in the development of advanced core technologies, enabling and powering
products and systems to deliver enhanced maritime domain awareness and
management capabilities. Our products can be extensively customised for
specific requirements. They range from high performance AIS transceivers
to fully integrated national maritime surveillance systems which integrate
extensive networks of sensors such as AIS, Radar, CCTV, and communications
with intelligent command & control, display and data analytics.
Technology is at the heart of every SRT product, delivering superior
performance and functionality. We pride ourselves in a unique in-house
research and development team of expert hardware and software
engineers. For twenty years they have pioneered the development of leading
edge technologies, which power our products with unique capabilities
and performance characteristics. This combination of exceptional core
technology and quality product engineering and manufacturing, result in a
product range renowned for its performance reliability, even in the harshest
marine environments.
Trusted around the world, we successfully deliver proven high performance
products and systems with unique and innovative functionality - all backed
up by accomplished, expert support.

Surgical Innovations
Surgical Innovations designs and
manufactures innovative medical devices,
primarily used in minimally invasive, or keyhole, surgery. Its primary end
market is laparoscopy which is a surgical procedure involving the surgeon
inserting an illuminated camera known as a laparoscope through a small
incision, usually less than 1cm wide, into the patient’s body. Laparoscopy
facilitates direct visualisation of organs in the abdomen allowing micro
surgery to be performed at a far lower cost and with better patient outcomes
than with traditional open surgery. The most common procedure is removal
of the gall bladder. Other than certain specialist consumables that are
supplied by a third party manufacturer, SUN carries out all manufacturing
from its 32,000 sq ft head office in Leeds. Over the years, the facility has
received substantial investment in tooling, plant and machinery as well as
plastic injection moulding capability.
In June 2017, Surgical made its first serious foray into M&A in the
Healthcare sector, acquiring Elemental Healthcare, a leading supplier of
surgical devices to the NHS and UK private hospitals, for £9m. Elemental
was very well known to Surgical, being its exclusive distributor in the UK, and
gives the group its own direct sales force for the first time. Since acquisition,
Elemental has renewed an important distribution agreement with Microline for
a further three years and has signed a new agreement with a Swiss company
called Bariatric Solutions GmbH to distribute products into the UK market.
Surgical’s results for the year ending 31 December 2017 were released
in March and showed 44% growth in revenue comprising 11% organic
and the balance from the Elemental acquisition. Adjusted profit before tax
increased to £1.1m in the same period.
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Rotala
Rotala Plc is an AIM-traded company
operating commercial and subsidised bus
routes for businesses, local authorities, and
the public.
Rotala was formed in 2005 and has grown through the acquisition and
amalgamation of local coach and bus operations and is now one of the
largest operators in its chosen geographical locations.
Rotala now falls into three basic operational areas:
1.West Midlands: with depots at Tividale (main base and HQ), Redditch and
Kidderminster;
2. North West: with depots at Preston, Atherton and Eccles (both in Greater
Manchester);
3. South and South West: with two depots at Heathrow and at Avonmouth,
Bristol.
Brands Trading Brands
The focus of the business is to build profitable and sustainable revenue.
The business is composed largely of contracted or predictable commercial
revenue streams which equate to more than 90% of current revenue levels.
• Contract
The key aspect of Contracted Operations is that the service is delivered
under contract, to specified standards, with the price for the service
determined by the contract alone. Contracted operations service two types
of customer:
1. Individual organisations: these can have specific transport needs. Private
bus networks are designed on a bespoke basis around these needs.
2.Local authorities: since bus denationalisation in the 1980’s the bus market
has evolved and the dominant operators are now more focused on creating
profitable route networks, in contrast to the pre-denationalisation approach
when size and breadth of service were the sole concerns. Thus commercial
bus groups have, over time, either curtailed or withdrawn services and Local
Authorities have made decisions that there is a social need to subsidise
the on-going provision of bus services to locations which would not support
a commercial bus route. Contracts for these subsidised services operate
on a variety of different bases but the contracted element of the revenue
is included under this heading. Major examples of these types of services
include contracts operated for Transport for Greater Manchester, Transport
for the West Midlands, Lancashire County Council, Surrey County Council,
Bristol City Council, Worcestershire County Council, South Gloucestershire
County Council, and Bath and North East Somerset Council.
• Commercial
On a purely commercial bus service, the company takes all the risk of
operation. Where a contracted service obliges the operator to take an
element of revenue risk (the proportion of which can vary considerably), the
variable element of the revenue is also included under this heading. Since
its foundation Rotala has considerably expanded the number of commercial
services it conducts in all of its operating areas.
• Charter
Besides the main business streams above, Rotala also provides a bespoke
transport management service to a variety of customers. Typically this covers
business or service disruption and private hire.

Aeorema Communications

Data Mine

Aeorema Communications
plc (AIM: AEO.L) is a leading,
COMMUNICATIONS PLC
London based, revenue
generative, live events agency. The Company, through its events division
Cheerful Twentyfirst, specialises in creating engaging, immersive events,
using the latest technologies and interactive platforms to deliver highly
innovative events for its clients. Incorporating superb screen content,
award-winning video and creative live event solutions, the Company has a
prestigious client list that includes Microsoft, HSBC, Vodafone and News
International.
As part of Aeorema’s drive to build on the success of its core events
business through complementary offerings to its clients, the Company
recently strengthened its in-house services to include experiential events,
with the trade name Thrive London Ltd. Experiential events use experiences
to connect brands with consumers and is a form of events that is rapidly
growing in popularity. Signifying the success of the Company’s move into
this area, Aeorema recently delivered an experiential event for one of the
big four professional services firms. The Company also reported strong
revenues of £1,869,439 and a robust cash position of £1,038,130 for the
six months ended 31 December 2017, underpinning the Company’s very
strong balance sheet.
With over 30 years collective operational experience, the Company
is jointly managed by Steve Quah and Andrew Harvey. With extensive
expertise in both theatrical and digital brand experiences, Steve is the driving
force behind the Company’s strong creative service ethos and drive to
deliver ROI for clients. Steve has produced over 300 international events,
installations and brand experiences for some of the world’s biggest and
most innovative brands including Vodafone, Oath, Google, Blackberry, BT,
Disney and Microsoft to name a few.
Andrew has been producing events, video content and interactive digital
projects for over 15 years. Joining the Company in 1999, Andrew steered
the branded content division to a significant number of award wins and
contracts with global businesses. He is now responsible for the day to
day running of the agency, ensuring each event is delivered to the highest
quality, with best value, exceeding clients’ expectations.
Showing their confidence in the value proposition of the Company, the
Board currently hold 26% of the Company, with Non-Executive Chairman
Mike Hale being the largest shareholder. Mike has spent most of his career
in the marketing and advertising sectors working with a number of blue-chip
companies, including British Airways, Unilever, Epson, Toshiba, NRMA and
BMW. He also has extensive corporate experience, with previous board
roles including being Chairman and CEO of Young and Rubicam Australia,
Chairman and CEO of FCB Australia and a Board Director of Saatchi and
Saatchi UK.
The Company is committed to maintaining its leading market position
by continuing to encourage clients to push boundaries and by providing
seamless, progressive solutions that helps clients stand out in a crowded
market, now and in the future.

Data Mine
Data is the new gold and we monitise it.
Through SEIS/EIS investors are given an
opportunity to invest in the process of data monetisation. We turn clicks
to pounds. We use a wide array of data gathering and value extraction to
leverage data for our clients.
Our Revenue model
We charge a base level subscription with a 14 day trial, to our Data Sales
and Marketing web application. The monthly subscription has a tier structure
subject to user and market interaction. Plus we charge performance fees.
The Big Opportunity
With one of the biggest legal reforms in data coming into force by 25th May
2018, known as GDPR (General Data Protection Practice Regulation), this
has opened up a huge market we are ready to exploit. Every company in the
EU, including Britain, even post Brexit, has to comply. It’s the LAW.
This investment opportunity in Data Mine allows the general public to
invest in data for the first time. And the beauty is, it’s a mandatory market.
Businesses have to do it. They have to adopt 88 pages of the new GDRP
measures, or there is a massive penalty. Up to 20 million euros or 4% of
revenue, whichever is bigger.
We are creating a software application that helps businesses become
GDPR compliant instantly, which will help generate online enquiries and
apply best practices through data automation. An example of this is creating
a set of marketing emails and an events driven CRM.
Low Risk and Huge Growth
Note, the web application is just a light interface which stakes a collection
of working software. So, costs and development risks are minimal. Investors
capital will largely be used to drive sales in a mandatory market which is
cash rich poised for strong annual growth, year on year.
Management Team
Raj and Charlotte have years of experience in data. We collectively manage
80 UK clients and between them have a full spectrum of data collection and
monetisation methods. Raj has managed large sales teams in the City and
generated well over 250,000 leads. Charlotte is a social media expert and
had the second most engaged social media campaign the UK.

Cloud Call
CloudCall is a software and unified
communications business that has developed
a suite of cloud-based integrated software
and telephony products and services. These
products and services are designed to
improve business performance by enabling
client communications to be driven by the data held within CRM software.
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Beeks Financial Cloud
Beeks Financial Cloud PLC is a low-latency
Infrastructure As A Service and connectivity
provider for institutional capital markets,
delivering cloud technology for clients trading in
forex/futures or equities. It caters solely for the
financial services sector.
Beeks Financial Cloud has grown from strength to strength since its
inception in 2011. Beeks recently became a Public Limited Company after
listing on AIM on the London Stock Exchange in November 2017. What
makes Beeks unique is that it is an industry specialist offering a truly Cloud
enabled service with no long term commitments on infrastructure. Beeks
caters for mid-tier as well as Tier1 banking clients with an innovative selfservice portal to deploy low latency infrastructure in real time, in the financial
data centres that matter.
Clients such as brokers or hedge funds will contact Beeks looking for
servers that will greatly expedite the time taken from placing a trade to its
execution. In this industry, every millisecond is vital, and Beeks can provide
the low-latency infrastructure that reduces time to market and can allow
access to trading data.
Products and Services
Beeks offers hardware solutions including Dedicated Servers, Virtual Private
Servers (VPS) and VPS White-Labeling, MT4/MT5 hosting, Cross-Connects,
Dedicated Fibre, Market Data, Smart Hands, and Co-Location.
In addition, the company offers connectivity solutions through crossconnects and Wide Area Network, allowing customers to connect to
such popular venues as LMAX or Deutsche Bank, for example. With an
established connectivity footprint, Beeks has over 100 of these prebuilt
connections to venues and exchanges on a global scale.
Beeks has a unique approach to its services in its new self-service portal
where a customer can build his own infrastructure, helping to streamline
the process and making infrastructure more easily customisable for the
client. Beeks’ client-friendly business model also offers month to month
commitments – minimising risk for the customers and allowing them
flexibility and the opportunity to scale their purchases.
Beeks has a dedicated team of employees that offer 24/5 network
support and assistance that caters for the intricacies of the financial markets
and all that is required in order to support clients operating within this space.
Beeks has a specialist support function set up purely for supporting trading
applications in the cloud.
Locations
As an international company, Beeks’ global Network Operations Centre is
in Scotland, with satellite offices in England, Indonesia, Japan, and USA.
We have 9 datacentres in key financial hubs around the world, connected
by point to point fibre, in locations including New York, London, Chicago,
Frankfurt, Hong Kong and Tokyo. There are currently plans to obtain
presence in Shanghai.
Summary
Beeks Financial Cloud’s distinctive products and services have allowed the
company to achieve exponential growth in its six years of existence. By
spotting a niche in such a time-sensitive industry, these services are highly in
demand and are likely to continue to be as such in the coming years.
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Apollo Minerals Limited
Apollo Minerals Limited is developing the
Couflens Project and the Aurenere Project which,
when combined, cover a 97km2 area in a highly
prospective region of the Pyrenees.
The Couflens Project in located in the Pyrenees region of southern France
and comprises a 42km2 license area, within which lies the high grade
historical Salau tungsten mine.
The mine was one of the world’s highest grade tungsten mines, producing
approximately 930,000 tonnes at 1.5% WO3 for around 11,500 tonnes
of WO3 in concentrate, prior to its closure in 1986 following the rapid fall
in the tungsten price caused by Chinese dumping of tungsten into global
markets. Prior to closure the grade was ~2.5% which is about 10-15 times
the global average.
Apollo Minerals is focussed on two parallel work programs at the Couflens
Project:
(1) Brownfields activities within, and immediately adjacent to, the historical
Salau tungsten mine. The deposit remains open at depth with previous
drilling below the base of the existing underground development confirming
continuation of the mineralised system. Both the underground development
and infrastructure will be examined to determine the most efficient method
to progress mine exploration, development activities and potential mine
reactivation;
(2) Continuation of an aggressive regional exploration program, focused
initially on gold. Recent field campaigns have returned grades of up to 24.5
g/t gold from rock chip samples. Exploration will be focused on the multiple
fault structures recognised within the major granodiorite intrusion at Salau
and the discovery of shear hosted gold mineralisation associated with large
fault structures extending along a 5km corridor to the west of the Salau
mine area.
Progress made with both work programs has enhanced the Company’s
understanding of the geology and regional scale exploration potential of the
area.
As a result, the Company has signed agreements to acquire the remaining
20% of the Couflens Project, which will increase its ownership to 100%,
and to acquire a 75% interest in the Aurenere tungsten-gold project in the
Lleida province in northern Spain.
The Aurenere Project comprises an Investigation Permit under application
which covers an area of 55km2, along strike from and adjacent to, the
Company’s Couflens Project. The Aurenere Project hosts an extension of
the highly prospective corridor for tungsten and gold which strikes east-west
through the Couflens Project and into the Aurenere Project area. Assay
results from an initial reconnaissance program at the Aurenere Project in
Spain returned high grade gold up to 33.90 g/t and high grade tungsten up
to 5.49% WO3, from rock samples.

The SimplyBiz Group - SBIZ

ZOO Digital

The SimplyBiz Group
is the largest provider
of outsourced regulatory and business support services to the financial
services market, supporting over 3,400 businesses in the UK.
Since inception (2002), we have grown year on year and through
acquisition, organic growth and innovation, we now have 12 leading brands
across all key sectors including investment, mortgage, consumer credit,
workplace, estate planning and surveying.
The Group provides services to the demand-side, financial intermediaries,
and the supply-side, financial institutions, of retail financial services via two
divisions:
The Intermediary Services Division provides compliance and regulation
services to over 3,400 firms, including financial advisers, mortgage advisers,
workplace consultants and consumer credit brokers. The division operates
on a membership basis with subscriptions paid monthly, with additional
services being purchase (eg tailored compliance, insurance and technology).
The Distribution Channels Division provides marketing and promotion,
product panelling and co-manufacturing services to more than 135 financial
institutions, including 43 asset managers, 26 life assurance and pension
companies and 46 mortgage lenders. This division also undertakes survey
panelling for mortgage lenders.
We operate from seven locations across the UK, employing over 400
dedicated professionals

ZOO Digital provides technology and
services to producers of TV series and
feature films that enable their programmes
to be localised using subtitles and dubbed audio into any language, and
prepared for sale with all major Over-The-Top (OTT) platforms such as
Amazon, iTunes, Google and Hulu. This allows ZOO’s clients to maximise
the return on their investment in original content by reaching audiences
worldwide.
ZOO operates from the entertainment hubs of Los Angeles and London
and has a development and production centre in Sheffield.
ZOO’s strategy is to develop and employ innovative, proprietary cloud
computing systems that deliver significant competitive advantage and clearly
differentiate the company from other providers of similar services. The
company’s software platforms have been in development for over 10 years
and implement specialised functionality to enable production processes to
operate efficiently and reliably.
ZOO’s software enables the company to collaborate with a worldwide
network of thousands of freelance workers, including specialist media
translators and voice artists, and to significantly reduce the human capital
requirements of service fulfilment, enabling the company to scale its
capacity efficiently with high operational gearing.
Our clients, which include all of the major Hollywood studios, BBC
Worldwide, and several leading OTT operators, benefit from accelerated time
to market, consistently high-quality standards and competitive prices.
ZOO operates in the media segment of the $50bn global localization
services industry, in which estimated 2016 market spend in EMEA alone
was $2bn, growing at a rate of over 10% per annum. The drivers of growth
in the industry are from the ever-increasing numbers of OTT operators that
are creating demand for high quality, localised entertainment content across
a growing number of languages and countries.
The clear benefits delivered by the company’s differentiated proposition
have driven significant organic growth in sales, leading to ZOO being named
by Nimdzi, a market research firm focused on the language services industry,
as the organic growth leader in global localisation services in 2018.

Phistrategy
Communicating to
connect, in 7 simple
steps
Would you like to spend more time developing your business and less
managing your clients? How often have you had to face difficult meetings,
struggled to explain what you offer?
We all live in a very busy communication world. We are bombarded every
day with advertising, calls, emails and messages. This doesn’t mean that we
always successfully connect with a person.
How we choose to use what’s available to us is key to our success. In 7
simple steps, Benedicte will help you connect effectively and free your time.
What you will learn:
• It’s not all about you or your products and services.
• Simple techniques to facilitate communication and help you connect easily.
• The importance of finding your own story and understanding other’s.
• How impactful your language could be.
• The ONE thing you can do to connect easily with less effort.

Alliance Pharma plc
Alliance Pharma plc is an international
specialty pharmaceutical company.
Headquartered in Chippenham,
UK, Alliance commenced trading in 1998 and has been listed on AIM since
2003. Alliance has a strong track record of acquiring established niche
products and it currently owns or licenses the rights to approximately 90
pharmaceutical and consumer healthcare products. It has sales in more than
100 countries either directly via its affiliates or through its selected network
of distributor partners.
Alliance joined the AIM market of the London Stock Exchange in
December 2003 and trades under the symbol APH.

Freelands Property Ltd
Freelands Property Ltd is an
established residential property
investment and development company, with an experienced team and a
proven track record.
We invest in carefully selected projects, inviting individuals and
institutions to invest in a manner that fits their own investment
strategy, in respect of both timescale and risk. With Freelands meeting
up to 50% of project costs, investors can be reassured that we are
sharing teh risks, along with the rewards!
There are a number of options available for investment and, with returns
proven to exceed 25% per year, new clients are keen to get involved.
Potential investors can complete our on-line registration at the show,
to ensure they are kept advised of future propportunities!
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Odyssiant

VFS Legal
Odyssiant is a start-up marketing
software company that has
successfully completed a pilot of
its beta product at RBS and is now
looking for funding to complete the

product build to take to market.
The Odyssiant software is unique, filling a significant gap in current
marketing software platforms and provides exciting new opportunities for
driving sales. Once complete, Odyssiant will deliver four USPs:
1. Connect ‘above the line’ and ‘below the line’ communications through
content journeys. Odyssiant is the only tool that allows marketers to build
content journey maps that encompass the customer’s entire journey,
integrating the customer experience across platforms and systems.
2. Drive customers through journeys to increase the volume of qualified
leads for sales. Odyssiant is the only content marketing platform that pushes
customers through their buying journey using a next best content AI engine,
providing tangible ROI for the Odyssiant user.
3. Deliver deep actionable insight on customer’s needs into profiles.
Odyssiant is the only content marketing platform that analyses customers’
content consumption to determine the actual buying needs and powerful
needs insights.
4. Solve the challenge of what content is needed by the customer - what
to produce next. Odyssiant is the only content marketing platform that helps
marketers identify and plan the content needed through every step of the
buying journey from engagement to purchase.
The business is led by Aly Richards, former head of CRM at O2 and Scott
McLean, previously MD of two PR agencies.

Image Scan Holdings plc
Image Scan (AIM:IGE),
based near Loughborough in
Leicestershire supplies specialist X-ray screening systems to the security
and industrial inspection markets.
The Chairman and CEO is William Mawer, who joined the Company in
2014 from security industry leader Smiths Detection. He has restructured
the board, completed two successful fund raises and re-focused the
Company’s Research and Development efforts. The business has grown
its sales from a low of £1.7m to £5m and, in the year to September 2017
made a profit of £500k.
Image Scan’s portable X-Ray systems (which will be on show at Mello
2018) are used by emergency responders and bomb squads to investigate
suspect items for potential threats. They are exported widely, notably to
Government customers in the Middle east and Asia. Its industrial X-ray
inspection systems are used to inspect catalytic converters and diesel
particulate filters in the automotive industry, where its customers are global
industry leaders.
The Company’s strategy is to continue to go organically through further
expansion of its product range while making carefully selected acquisitions
in security and industrial inspection technology.
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VFS Legal provides funding solutions to law firms on
a B2B basis. Our funding complements their bank
facilities and provides the additional cash flow needed
to grow their practice.
Our products are simple yet carefully structured. We
purchase the receivables due to a law firm once there
is an admission of liability, advancing funds against the
monies due to the law firm in winning the case. These are assigned to VFS
and paid by the defendant or, in most cases, their insurer.
We also provide funding for the external disbursements incurred by a law
firm on behalf of their client in running a case; purchasing these costs which,
in turn, are supported by an ATE insurance policy. This policy is assigned to
VFS and pays out on behalf of the client in the event of the case losing.
In just 6 years we have built our portfolio to in excess of £23m (a 50%
increase since Jun 17). Our projected sales income to Jun 2018 will be in
excess of £3m (Jun 17 £1.7m) whilst pre tax profits will exceed £1m (Jun
17 £259k). We have 40 law firms as our direct clients, providing funding to
approximately 13,000 underlying separate cases.
Although the market is changing, VFS is well positioned to continue its
expansion and have just increased our wholesale funding facility to £40m.
This provides c.85% of our law firm funding with the balance coming from
shareholder funds and loan notes.
So why are seeking additional funding? Somewhat paradoxically, our
accelerated growth has necessitated in VFS raising new funds to release
the increased bank facility in full and we are pleased to be opening up this
investment opportunity to attendees at Mello 2018.
Why Mello? Many of our current shareholders and loan note holders
are Mello investors and met with us at the previous events Derby and
Peterborough and many have committed to invest in this latest round. I
would also confirm the Board has given undertakings to invest at least
£600k in both equity and debt.
Further information will be available on our stand and I am delighted
to confirm that I will be joined by one of our primary partners, ME Group.
ME are an innovative LegalTech focused group providing whole product
solutions to UK based claimant law firms. Clearly there is clear alignment of
interest with VFS and this presents a chance for our investors to understand
more about our company and one of our key partners.

Tracsis PLC
Tracsis PLC specialises in solving a
variety of mission critical data capture,
reporting and resource optimisation
problems for the traffic and transportation industries. The Groups products
and services are used to increase efficiency, reduce cost and improve the
operational performance and decision making capabilities for clients and
customers.
Tracsis has a blue chip client base that includes all major UK transport
owning Groups and works extensively with Network Rail, the Department of
Transport, TfL, multiple local authorities, major outdoor music and sporting
events, and a wide variety of large engineering and infrastructure companies.
The business drives growth both organically and through acquisition
and has made ten acquisitions since 2008. The business has been highly
profitable and debt free since its inception in 2004
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INVESTOR AWARDS

M E L LO 2 018
INVEST IN GOOD COMPANY

PERSONALITIES AND INFLUENTIAL INVESTORS
Most insightful share
blogger

Most influential Twitter
account
for UK shares

Best educator at
distributing investing
knowledge

Favourite Private
Investor of 2017

Damian Cannon
Graham Neary
Leon Boros
Paul Scott
Phil Oakley
Richard Beddard
Roger Lawson
WheelieDealer

@AstonGirl
@Boros10
@Carmensfella
@Glasshalffull
@MGinvestor
@MrContrarian
@WheelieDealer
@WShak1

Ed Croft
Leon Boros
Maynard Paton
Merryn Somerset Webb
Paul Scott
Phil Oakley
Robbie Burns
WheelieDealer

David Stredder
Edward Roskill
Leon Boros
Lord John Lee
@MGinvestor
Paul Scott
@Rhomboid

BEST COMPANY MANAGEMENT
Best CEO of 2017

Best FD of 2017 sponsored by Hardman & Co

Andrew Day (Keywords Studios)
Daemmon Reeve (Treatt)
David Braben (Frontier Developments)
David Hornsby (Ideagen)
Hagai Tal (Taptica)
Kevin Rountree (Games Workshop)
Milan Patel (dotDigital)
Peter Harrison (Bioventix)
Richard Hodgson (APC)
Scott Maybury (PCF Bank)

Brad Ormsby (Judges Scientific)
Darren Littlewood (Henry Boot)
David Bull (PCF Bank)
Liz Dixon (Tristel)
Marcel Noordeloos (Veltyco)
Neil Catto (Boohoo)
Paul Williams (CloudCall)
Phillip Rasmussen (IQE)
Rachel Tongue (Games Workshop)
Richard Wolanski (Avation)

Best Chairman of 2017 sponsored by First Flight

BEST Non-Exec Director of 2017

Andrew Brode (RWS, Learning Technologies,
Electric Word)
Gary O’Brien (John Lewis of Hungerford)
John Conoley (E-Serve, Parity)
Lord Wolfson (Next)
Peter Simmons (CloudCall)
Phil Dudderidge (Focusrite)
Sir Peter Middleton (Burford Capital)
Tim Jones (Treatt)
Tom Burnet (Accesso)

sponsored by First Flight
David Morgan (Mission Marketing Group)
Paul Barnes (Tristel)
Simon Herrick (Ramsdens)
Tom Kirby (Games Workshop)

INVESTOR TOOLS AND PLATFORMS
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Favourite share
research platform

Best share dealing
platform

WORST share dealing
platform

Best spreadbet
provider

ADVFN
Lemon Fool
MoneyAM
Research Tree
ShareScope/SharePad
Stockopedia

IG
AJBell YouInvest
Hargreaves Lansdown
iii
Selftrade
Share.com
Spreadex

Alliance Trust
Barclays
Halifax
Stocktrade

CMC Markets
IG Index
Spreadex

BEST INVESTOR RELATIONS
Most shareholder-friendly and focused company

Best Investor Relations & Research provider

1PM
Accesso
Biotech Growth Trust
Bioventix
Ideagen
Judges Scientific
Next
PCF Group
Ramsdens
Tristel

Edison
Equity Development
HarbourVest
Hardman & Co
Heartwood Partners
PI World
Progressive Equity Research
Vigo Communications
Walbrook

Best financial PR
provider

Best Broker

Company producing most investor-friendly RNS reports

Alma PR
Buchanan
KTZ Communications
MHP Communications
Tavistock
Walbrook

Finncap
Hargreaves Lansdown
IG
Patronus Partners
Quilter Cheviot
WH Ireland

Adnams
CloudCall
EasyJet plc
Ideagen
Keywords Studios
Next plc
Telford Homes
TR Property Investment Trust

STOCK MARKET AWARDS
Best turnaround story of 2017

Best idea to short for 2018

APC Technology
Future Publishing
IQE
Ocado Group
Spectra Systems
Tribal
Zoo Digital

Carpetright (£0.40)
Bitcoin ($6989.15)
Debenhams (£0.22)
Dixons Carphone (£1.97)
Facebook ($157.20)
Fevertree (£27.05)
IDOX plc (£0.30)
Purplebricks (£3.16)
Tesla ($299.30)

Favourite share for gains in 2018

Most misunderstood, unloved or undiscovered share

Beeks Financial Cloud (£0.58)
Blue Prism Group (£13.16)
Burford Capital (£14.20)
eServGlobal (£0.09)
FeverTree plc (£27.05)
Games Workshop (£22.60)
PCF Group (£0.33)
Treatt (£4.12)
Tristel (£2.70)
Versarien (£0.77)
XL Media (£1.71)

4d Pharma
Arcontech Group
Centaur Media
Fulcrum Utility Services
GLI Finance
Inland Homes
John Lewis of Hungerford
Norcros
Rotala plc
S&U
Sirius Minerals
Taptica

* Closing prices at 06 Apr 2018

UK Oil & Gas (£0.0165)
Xeros Technology (£1.41)
YouGov (£4.13)
* Closing prices at 06 Apr 2018

Mission Marketing Group
Touchstar
Versarien
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DISCLAIMER
By agreeing to attend Mello 2018 (the “Event”), Mello Events Limited do
not seek to invite or induce you to engage in any investment activity. Any
information provided at or in connection with the Event is made available
without responsibility on the part of Mello Events Limited or the Organisers.
No responsibility is accepted for any errors, omissions, or inaccurate
information. Please note that the prices of shares, spreadbets and CFDs
can rise and fall sharply, particularly where these investments are leveraged,
and you may not get back the money you originally invested. Smaller
companies with a short track record tend to carry more risk than larger, well
established companies. The investments and services featured at this Event
may not be suitable for all attendees. You should assess the suitability of
any investment and/or investment service including those mentioned at the
Event, or its related website, against your own circumstances.
Mello Events Limited does not make any representations and disclaims to
the extent permitted by law all express, implied and statutory warranties
of any kind in relation to any information provided at or in connection with
the Event, including warranties as to accuracy, timeliness, completeness,
performance or fitness for a particular purpose. No action should be taken
or omitted to be taken, and no liability is accepted by Mello Events Limited
for the results of any action taken or omitted, in reliance upon information
provided at or in connection with the Event. Such information is not offered
as advice on any particular matter and must not be treated as a substitute
for specific advice. In particular, it is not offered as and does not constitute
legal, regulatory, professional, tax, financial or investment advice and must
not be used as a basis for making investment decisions. Advice from a
suitably qualified professional should always be sought in relation to any
particular matter or circumstances.

Terms of Service
Mello Events Limited collects and uses your data in order to send you
information about the Event for which you have purchased a ticket and to
inform you by email about future events which may be of interest to you.
Where a discount code has been used in order to secure a discounted ticket
as a result of membership of a Partner organisation, we do carry out checks
to confirm membership and validate your ticket. We will not share your
information with any other third party. If, at any time, you wish your details to
be removed, please email georgina@mello2018.com.
Organisers reserve the right to alter the stated Programme of Events at any
time, replacing speakers, panel sessions and Company presenters as required.
Organisers also reserve the right to refuse entry. Please arrive early to avoid
disappointment, as seats are allocated on a first come, first served basis.

IF YOU HAVE ENJOYED THIS EVENT, TAKE A LOOK AT THE NEXT MELLO EVENT:

M E LLO South
An exciting one-day event with Fund Manager talks, new companies exhibiting
and presenting, networking and workshops
Where?
Hever Hotel, Hever, Edenbridge, Kent
When?
Thursday 14th June 2018
As an attendee of this event, we have a special rate for your delegate pass of £59, normally £89.
Courtesy shuttle bus provided from mainline train stations.
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Ober Private Clients is a private equity investment house offering a range of exclusive investment opportunities that qualify under the
Enterprise Investment Scheme. The company’s primary focus is on reducing risk, which it strives to achieve through a combination
of strategies, including via its investor-focussed structuring mechanisms. At the same time, Ober looks to outperform the market
and offer attractive upside, as part of which its investors returns are never capped. In line with its ultimate goal of delivering the best
possible return to investors, and Ober’s confidence in its track record and ability, the company does not charge any annual fees and
its performance fees are only payable if the investor at least doubles their money, the calculation of which ignores any tax relief.
CROWN TALENT AND MEDIA GROUP LIMITED
Crown Talent & Media Group Limited offers investors the opportunity
to invest in a long-establish and fast growing international management
and media production group. Since launch in 2000, Crown has signed,
developed and managed some of the UK’s most well known ar tists
including the Sugababes, Jessie J and Ella Henderson. There are numerous
divisions within the group, including Crown Media Talent, Crown Arts and
Crown Sports which represent and manage talent across many sectors.
Crown also holds a valuable portfolio of intellectual property rights. The
wide variety of markets serviced by the group provides a high level of
diversification and resilience towards changing trends and fashions.
FUSION FESTIVALS AND EVENTS LIMITED
Fusion Festivals & Events Limited has already made significant progress
towards its goal of becoming one of the festival sector’s leading brands,
across a multitude of events. Fusion Festival UK has grown impressively in
the past five years to become one of the biggest and most popular music
events in Europe, with the 2017 event being headlined by two of the UK’s
most successful groups in Take That and Little Mix, and the 2018 event is
to be headlined by Shawn Mendes and David Guetta. Fusion’s revenues
are generated from numerous sources such as ticket sales, merchandising,
food and beverage and sponsorship including from the likes of Coca Cola,
McDonalds and Cadbury.
T.B.SEEN LIMITED
T.B.Seen Limited was founded in 2014, with the aim of creating a unique
e-tail site that is deal driven with cash-back on every purchase, as well as
being loyalty focussed and content-rich. The online platform has a wide
range of products and services from more than 500 brands and retailers,
offering a single destination for the majority of mainstream purchases.

The company has 16 celebrity ambassadors, including Kate Thornton,
Myleene Klass and Stacey Solomon, who assist in promoting the
business and also attracting brand partners. The T.B.Seen online platform
has valuable affiliate promotion deals, including with the likes of MSN,
Huffington Post and AOL. Recently signed branded content deals
include those with Matalan, ebay, lastminute.com and L’Oréal.
VUMANITY CONTENT LIMITED
Vumanity Content Limited has developed a proprietary technology
platform that used complex algorithms to automatically edit video content
for a wide range of consumers and corporate applications. The concept
was originally created by a team of tech experts in California in 2010,
with the vision to create and develop an innovative video production
platform for a fraction of the cost of traditional production methods. The
developers have spent the past six years developing the technology with
the first two applications, VuMojo, a video greeting message service and
VuNote, an application that allows an organisation to create and produce
branded communications quickly, and both are now at an advance stage
of production. The exit value in Vumanity’s sector is high, as evidenced by
the recent IPOs of Snapchat and Spotify, which is just one of many factors
underlying the Company’s ambitious target exit price.

We are pleased to present these investment companies
at the Mello 2018 event on both Thursday 26th April and
Friday 27th April.
For more information about Ober Private Clients please
visit our stand on Friday 27th April or contact Wayne
Culley directly at: wayne.culley@oberprivateclients.com
or 0161 509 8627 / 07956 425284.

T: 0333 939 8533 E: INFO@OBERPRIVATECLIENTS.COM WWW.OBERPRIVATECLIENTS.COM
Ober Private Clients is the trading name of Ober Private Clients Limited. Registered in England and Wales - Company Number 08157042.
Registered Office: 6th Floor, Blackfriars House, Parsonage, Manchester M3 2JA
Ober Private Clients Limited is authorised and regulated by the Financial Conduct Authority. FCA Reference number 706215.

©Ober Private Clients Limited 2018
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Programme designed by Scott Harvey (scottharveydesign@gmail.com)
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